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imhSELS (brand equity)

HENE M EESE B (T (strategic business unit)
E{THY#R (integrated marketing communication)

ZOHIHELE I (Madison & Vine)

e i3 (product concept)
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7 (cash cows) ; [E15E(question marks)
b. [9F(question marks) ; 3% /K¥E(dogs)

c. HA[H 7 B (stars) ; [fHf(question marks)
d. B 2> E(stars) ; £4F(cash cows)

e. s4F(cash cows) ; F&7K¥H(dogs)
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c. JEE
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e. BLEEIE
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5. 1F SWOT 43t » FHHeE R ESS ?
a. N EIERPRA
b. TGS
c. IMEERRIRAFIAR
d. PENFRHEHNE
e. NEINEEIR

6. & CERIEEFTRAESINECHZ N T YU 7
a. WIEFR
b. KEE®L
c. BIEEH
d. HEEF
e. [RIEEEER

7. FHIAI A A E % 5582 (buyer decision process) 1 f& B Y EL 2 — 7
a. i RwoAl
b. HalHEE
c. WHEIRHE
d. HEREFR
e. MERTR
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a. MU
b. AEHA R 2 B
. IR
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9. REZE - SRR SIREREITIHE RS RIS ERRNE ?
a. Ml
b. WA

#1744 (occasion)
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a.

b.

SHEMEEE L (shopping product)
{EFIEZE S (convenient product)

c. AF9fh (unsought product)

T°F5h (industrial product)
Ri¥kdh (specialty product)

13. {rbg ke e dte BRIR S R Y T 5 IBAEEE o 7

a. SHEMEESL (shopping product)
b. {FEFIEE S (convenient product)
c. 2~ (unsought product)
d. TS, (industrial product)
e. 'Ri¥kdt (specialty product)
14, FRRIGHE ~ G ~ b5 -8 209 2 S (g sl B 5 B R Ty 2
a. 'Rk
b.  tLEMATHH
c. HEEVEREM
d. SHEEEM
e. FHEATHY
15.  B&TEMSSEIERRET B E -
a. fuiE
b. EEm&R
c. k¥
d. dnhg
e. 1HEI%
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16. Pringles HIEHE T CIGRIVZESE R » SR IETR IS RIS I T oAl 7
a. gL
b. i
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17. IBM By 5 SEL (kellogg’s) 7T %71 i e i g SRS 7
a. SIS
b. P

1L E] St

d.  ShE LA

e. PLEBIE
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18. &2 S A T IBII RS Bl R 7
a B
b. EfLSEEH

c. A
d. BEAEH
e. PLE®IE

19. YRR Bt BRI 2t BEACTE 2 SOGO T SR I T 471 {07 T i R o6 SRS 2
a.  BLERG A
b. FAAE LR
c. T%HE
d. A
e. rmfEEEf

20. fi 38 (K odak) /2 1516 ECAR S ETRS B A » THIJES A (RS AR » AT e (ARG B Y T 7
a. 1525 52 {8 (market-penetration pricing)
b. T EIHEE {E(market-skimming pricing)
c. JEmERIE H(product line pricing)
d. B L SE{E (captive-product pricing)
e. RE I E(by-product pricing)

21. BB KBFRINITEN BRI R T A A= TE 968 =LA 968 JU A— G ERAE R » BN F = Avs 1oy FliE i ia
AE(968 TT) > R FEFHAIRE LASY 5 B 0 R B 2 - S HE R B (B (two-part pricing) Z Y51 {(EARIE (-7l 7
a. 15 EIHE E (8 (market-skimming pricing)
b.  E 4R E E (product line pricing)
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c. BIEESEE (by-product pricing)
d.  ESJHE i 5E (B (captive-product pricing)
e. BEESHNCETE{E (product bundle pricing)

22. WHSH(TOYOTA) S i FHERK Yaris FRALASACENE 1S%AERS B R LI R 2 B S B 5 TR O HRAG - 5BIHE
FEBRIR T Aol fE RN ?
a.  IDhEEMTHI(functional discount)
b. EEEHTIHI(trade discount)
c. JfEEPE#E(promotional allowance)
d.  JE#AJTEE(rade-in allowance)
e. BEPTII(quantity discount)

23. Evian WS /KEG)HAEEETTE 80 T - {0 HELETE (RRBIAI RS0 400 ¢ - 55[HIE R PRV TR (RIS 2
a. JEEmBYECE (B (product-form pricing)
b.  EEERIE (8 (customer-segment pricing)
. AR 5 {E (location pricing)
d. N TE{E (psychological pricing)
e. 2% 5 {H(relerence pricing)

24. HEFE(KEA)CLUNEE BE Ba ] ES LS 2R AR A BRI A » fu-S (65 v BRI B e 2% 155 « 54
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a. [RAF{E{EEE (good value pricing)

b. B hn{E{E 2 (& (value-added pricing)
c. HEEASL(target costing)

d. ELERY 252 {H(break-even pricing)
e. JIANIME %E {8 (cost-plus pricing)

25. FUFABENETE 2009 47 6 ~ 7 FH#AESE/: IR BEEE S SERAEETNE - ERRRIOH B EITE IO HE -

i}
=R ey S M= v ) Al e E R U= DT
a. {EF&IEAR (price discrimination)
b. (B E (price fixing)
. #FHKTE (B (deceptive pricing)
d.  fEEEUE (E (predatory pricing)
e. 15 EIHEE {8 (market-skimming pricing)
26. F5— B J7 DMER AT EASAT 55 1 s pi it AR ST B B 8 TR MU 95 » DURERISE & 79 B HAFI2% - B feRe A

MWz R ?

a. {EFEIE (price discrimination)

b.  FEHE{E(deceptive pricing)

c. TEHIHEE (8 (market-skimming pricing)
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d. T2 5E (8 (market-penetration pricing)
e. J5EEE{E (predatory pricing)

27. THIE A B ERE(supply chain)y—{3T- 7

a. JHEE
b. ZER
c. JEENG
d. BER
e. fLIERg

28. 4F 7% (Costeo)(di fHl AR MEEES » UER T LAV - (A TRINRE LB BEIE - AR M B/ O
BRI - SRR TIYARERY A eI
a. I8 U)E M (independent off-price retailers)
b. B fE{ELEL](warehouse clubs)
. LW EZ K (factory outlets)
d. PrHIREE (discount stores)
e. R4 E (superstores)

29. FHMEIZA B RREEPI(PR department){YLhEE L — ?
a wAY
b. EMEREY
c. HTER
d. JERGRE{%

e. E&E

30. BT B (eBay) B 4ELE AR 2 (8 2 TET N HEPE » 6 LIRE & =0 - S EER Tk
BRI AR AT
a. C2C
b. B2C
¢. C2B
d. B2C+C2C
6. B2C+C2C +C2B
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